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he Market Leader in Pay-per-Use Financing
About [inx4
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and many more...



Why Pay-Per-Use Financing?

Benefits for equipment operators

Traditional Financing
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Pay-per-use financing offers significant advantages Equipment Operators

@ Moving CAPEXto OPEX @ Optimized TCO in case of under-utilization

Off balance sheet treatment (IFRS 16) G Better cash-flow management

(Utilization-) Risk-sharing & Insurance against Reach your ESG*™goals as linx4 reduces your
worst cases* carbon footprint

-
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Sharing up to 75% of utilization risk

INn Case of underutilization there are no penalty payments or
extension of the contract

Pay-per-Use Leasing Underutilization over contract duration * Nopenalty payment;
with utilization « No automatic extension of the contract
risk sharing e ° linx4 coverstheloss °
Start of Contract Planned
Duration End of contract

Underutilization over contract duration

Start of Contract Planned
Duration End of contract

-
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linx4 — Payment Flow

OEMor
Dealer

v Off balance sheet treatment under IFRS
v' Shared Utilization Risk with linx4
v No unplanned maintenance costs

v’ Possible Purchase Option at the end of quipment& .
the contract duration Maintenance Purchase-Price

Lessee

Pay-per-Use Lease

T Contract Middleware &

Trustful Data Transfer

Three step process:
1. Machineissold by the OEMto linx4 and then leased to the machine user via pay-per-use

2. Ongoing pay-per-useinvoicing of financing &service coststo the end-user by linx4
3. linx4 takes over about the utilization riskand about the secondary market sales after the contract ends
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Pay-per-Use Calculation for sample machine*

High Medium Low
Flexibility Flexibility Flexibility
75% Pay-per-Use 50% Pay-per-Use 25% Pay-per-Use
- 8.72€ 5.81€ 2.91€
L [ L
Per operating Hour Per operating Hour Per operating Hour

+ + +

€ 806 p. m. € 1,612 p. m. € 2,418 p. m.
Base Fee Base Fee Base Fee

G eneral Assumptions: Terms of Contract:
- Expected Utilization: 3.960 operating hours p.a.
- Contract Duration: 5Years
- Pre-Payment: 10% (Average value, depending onfinal credit check)
- Transportation & Installation Cost: 2500 €
- Maintenance Cost per month: 45 €
- Pricesexcluding 0.37% annual 1oT admin fee and 1% one-off contracting handling fee
- Stamp Duty in accordance with 3§Sec. 4GebG 1957 to be paid in addition to the firstinstalment

- Base fee appliesindependent of the degree of utilization (even if not used)

- Pay-per-Use fee applies only per operating hour in case of actual usage

- Conclusion of machine breakdown insurance (additional costs of 0.48% p.a. of the gross list
price if concludedvia linx4)

- The General Termsand Conditions of linx4 Leasing Europe GmbH and the currently valid
price list for additional servicesapply.

L]
6; Strictly Private & Confidential  “Preliminary calculations; As a calculation basis for this offer, a fixed interest rate was used. Changes in our refinancing costs between the date of this II n:ﬁll-
offer and the start date of the contract will resultin a corresponding adjustment of the above-mentioned monthly payments. T e



Customer Point of View: Pay-per-Use Financing stabilizes
Performance Metrics such as Return on Equityand NPV
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lllustrative Example of Return on Equity
with different Financing Options

100% Planned Usage 75% Planned Usage 50% Planned Usage

Normal Balance Sheet Financing (Outright Purchase)*
m Standard Leasing*

W Pay-per-Use Leasing™

€350.000

€300.000
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lllustrative Example of Net Present Value (NPV)
with different Financing Options

100% Planned Usage 75% Planned Usage 50% Planned Usage

Normal Balance Sheet Financing (Outright Purchase)*
m Standard Leasing*

W Pay-per-Use Leasing**
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*additional financing fees and stamp duty may apply

**excl. 1% financing fee and 0.84% annual loT and insurance fees, stamp duty may apply




Country List*

List of Countries in which linx4 offers Pay-per-Use Financing

Austria
Belgium
Czech Republic
Denmark
Estonia
Finland
France
Germany
Greece
Hungary
lreland
Latvia

*Funding can also be provided outside these countries but requires a case-by-case assessment.

Lithuania
Luxembourg
Netherlands
Poland
Portugal
Romania
Slovakia
Slovenia
Spain
Sweden
Switzerland
United Kingdom

lin:é



Next Steps

Introduction to linx4

GCain  first  impressions
of linx4's  Pay-per-Use
concept through an

interactive pricing process
led by the OEM

Receive a first indicative
pricing based on your
expected utilization

Ef
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Tailor-made binding pricing

linx4 refines your indicative
pricing by factoring in
credit- & KYC/ AML-checks

linx4 submits personalized
binding pricing together
with the leasing application
and the general terms &
conditions

Signing of contracts by lessee

Leasing Application

Signing of contracts by linx4

Leasing Application
Machine Purchase Contract
Maintenance Contract

Insurance Contract

Live & ongoing

 Pay-per-Use
Invoicing/ Payment

e  Machine
Maintenance

« Customer
Relationship
Management

s

. Set-up&installationof machine
Eg * linx4 orders the machine via
the OEM
+ Collaborative testing of loT-
connectivity

+ Delivery of the machine by
OEM & acceptance on behalf

of linx4 by yourself

linx4



Do you have any questions?
Feel free to contact us at any time!

Sales & Partner Manager

Lara Hubmann

E-Mail: lara.hubmann@linx4.io
Mobile:+ 43 660 979 1116

linx4 Leasing Europe GmbH, Schottenfeldgasse 2-4, 1070 Vienna, Austria
Website:www.linx4.i0, E-Mail: hello@linx4.io,
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